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Warm-network activation tracker

Contacts, the tailored message sent, and the specific ask and outcome.

01   List everyone who knows your work

Past colleagues, clients, suppliers and peers. The warmest contacts first.

Past colleagues, managers and professional contacts who have seen your work.

Clients, suppliers and peers who know what you do and could introduce you.

02   Your tailored ask and its outcome

A specific ask is one people can act on. Log every reply.

The genuine, non-salesy message you sent, tied to your niche.

The specific introduction you asked for, and what came back.

P R E F E R  T H I S  D O N E  F O R  Y O U ?

Want a presence that keeps enquiries coming after your network runs dry?

It’s one of the things we build — hand it over and skip the DIY.  ·  digitalroyalty.co.uk

Talk to us

Digital Royalty W O R K S H E E T

https://digitalroyalty.co.uk/industries/commercial-finance/launch-programme/winning-clients/

